
Having operated in the market since 1996 VSP carried out various projects practically all over the territory 
of CIS and Baltic States. Russia, Kazakhstan, Belarus and Ukraine - these are the countries our company 
is focusing on, where long term customer relationship has been established, where potential for VSP 
development has been accumulated as well. 

In March the operation of VSP representative office in Kiev, Ukraine was 
launched. 
Despite quite a complicated economic situation, we are sure this is exactly the time to consider and think 
over the tasks our customers will pose us tomorrow. 

Based on extensive expertise of VSP in Ukrainian market (just to mention the project realized in the 90s 
together with our partner Serck Controls - refurbishment of control system for gas trunk line Soyuz, 
Urengoy-Pomary-Uzhgorod, and Progress), on established contacts with key engineering companies; with 
DCS partners, Honeywell, Emerson; and with end-users of products VSP represents in the market - we 
count on active business development in Ukraine. Besides, the representative office will encompass 
development and support of VSP business in Belorussia. 

Early March a colleague of the company from Kiev visited Moscow on business. We told our new colleague 
about the latest engineering developments of our partners-manufacturers and discussed plans for the year.
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VSP Partners-manufacturers. 
Further relationship development and new opportunities. 
The task of our company is to serve as an interface between partners-manufacturers which interests we represent in the 
capacity of a distributor, and customers in the market. 

On our own part, we work guided by the following principles: 
competence, professionalism, quality, long-term strategy. 
Such an approach allows us to expect that our company with every next stage of development will meet to a greater degree 
customers terms and requirements: 
(a) a technical solution suggested satisfies the task, 
(b) commercial conditions are competitive, 
(c) obligations must be carried out in time. 

Any long-term task requires a planned and structured approach. While generating working plans and keeping in mind the main 
goal - further comprehensive development of offers we submit to company customers - we hope to raise to expectations and 
demands of the market. 

At the beginning of March there was a meeting with MTL Instruments management in the UK. Various issues on interaction 
between our companies were discussed with the colleagues. VSP working plans were considered, including priorities for 2015, 
joint marketing events planned for realization by the end of the year, certification issues, financial aspects of VSP and MTL 
business. Based on agreements reached with the colleagues and understanding priorities and possibilities, we proceed with 
further work on one of the main product lines for VSP. 
There were some other meetings during the business trip to discuss prospective tasks of the company operation. 

In April VSP took part in two interesting events - Eurotherm annual conference, this time in Croatia, and MTL Instruments 
conference in London. 
To learn about the latest engineering developments of the manufacturers, to discuss plans and new prospects, to meet old 
colleagues and to get acquainted with new partners - this is not by any means a complete list of opportunities available at the 
conferences held. 
No doubt that such form of socialising allows to bring someone up to the maximum as far as information on new technological 
solutions and marketing plans is concerned.   



Educational Programme at VSP. 
Opportunities for professional 
advancement. 

Opportunities for company progress are directly 
related to professional growth of each and every 
member of the team. We strive to participate in 
more complex and diversified projects - to work at 
a new level. With the understanding of long-term 
investments into the company future a special 
Еducational Programme was launched a few 
years ago. For 2015 we distinguish this 
undertaking as a priority one. 
     
We are doing our best, so that our 
customers would value highly VSP 
capabilities and would choose our 
company as a long-term partner. 

Marketing, sales, logistics, finance - these are four 
key areas of VSP activities. To be professional in 
every aspect one would require special knowledge 
and expertise.  

Regular in-house training sessions and seminars; 
activities on training with VSP partners-
manufacturers both in Moscow and at their sites in 
Europe; industry exhibitions, vocational training; 
English language courses; an opportunity to 
obtain second higher education - we resort to all 
available arsenal to solve the task. 
Through the year there is a number of specialized 
seminars planned for VSP personnel on the 
products we represent; to participate in 
specialized conferences and for training we have 
planned business trips to European sites of the 
manufacturers; for specialists of commercial and 
financial cluster participation in specialized 
seminars including a multi-stage session of 
seminars by Ernest &Young is planned. Some 
other jobs will be done as well. 
Investments which VSP is making today providing 
for professional advancement of the personnel will 
allow for strengthening of our competitive stand in 
the market and will ensure a new stage of the 
company development.

Educational Programme. 
Eurotherm - Belgrade.  
Parker - Moscow. 

VSP plan for 2015 contains a 
number of priority tasks - 
Educational Programme for VSP 
specialists is one of them. 

The Programme relates to all the aspects of 
company operation - accounting, logistics, 
commerce, sales, and technical knowledge of 
specialists. 
Early this year the Programme was assigned a 
high level of priority which allowed apart of 
anything to allocate sufficient finance for planned 
events. 
In May Moscow Parker office held a seminar for 
Moscow and Kiev VSP personnel. As we were 
approaching MIOGE-15, the colleagues had an 
opportunity to update their understanding of 
Parker  engineering capabilities on priority product 
lines for VSP including: 
• Instrumentation products; 
• Ermeto tubes and connectors; 
• Sealing solutions. 

In June two of the VSP engineers completed 
training on Eurotherm in Belgrade, Serbia. 
We agreed such an arrangement with our 
Eurotherm colleagues at the meeting in Moscow in 
April. The agreement was implemented on the 
basis of a partner engineering company with a 
long history of cooperation with Eurotherm. 
A wide range of highly accurate Eurotherm 
controllers, advanced configuration technique with 
proprietory iTools package were in the focus of the 
first day of training. Eurotherm engineering 
experience on thyristors and well proven recorders 
including nanodac recorder-controller capabilities 
were worked through in detail. 

We would like to thank colleagues from Parker 
and Eurotherm for their time and effort, for new 
information and knowledge which we are ready to 
use in our everyday practice.
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Audit results 2014. 
Company Financial discipline.  

In March 2015 VSP passed another financial audit. Starting with the year 2007 our partner, the FinSovet 
company, carries out auditing VSP. In the first place we consider an audit to be a possibility of a good 
quality check of financial and commercial activities of VSP. Compliance of VSP activities with all the 
legislation requirements for legal bodies of the Russian Federation, report on accountability constitute 
without doubt an audit priority. 

Every audit summary, remarks pointed out by auditors are considered and analyzed by VSP specialists in 
detail. Such an approach was undertaken in 2015 as well. Based on the experience gained with each audit 
stage, the company introduces necessary amendments into practice allowing us to move to the next 
quality grade level. 
Resulting from the passed audit in March 2015, the company Finsovet formulated the conclusion as 
follows:  

"In our opinion financial accountability accurately reflects  in its all 
substantial aspects financial standing of ZAO VSP Limited as of the 31 
December 2014, results of its finances and business operations and cash 
flow for the year 2014, and in line with Russian regulations for financial 
accountability." 

ZAO "FinSovet Audit" 
26 March 2015». 

http://www.vsp-rus.ru/inform/img/Audit_14.pdf 

Besides, each year we update credit evaluation generated by an independent agency SPARK, ZAO 
Interfax. This April a new report has been received. 

http://www.vsp-rus.ru/inform/img/SPARK_14.pdf
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Realization of the Programme Rosneft Special Customer. 
OAO ANHK and OAO ANPZ VNK. 

Taking into account a profile of engineering solutions represented by VSP in the market, an exclusive role 
of the customer in oil production and refining industries, VSP cooperation with Rosneft amounts to many 
years. In 2015 we have decided to additionally focus on possibilities to develop business with a key 
customer in Russia launching a stand-alone Programme - "Rosneft Speczakazchik» (Rosneft Special 
Customer). 

Obviously it is not realistic to enhance relationship in a year with a company employing over 200 thousand 
people, which production facilities are spread all over the territory of Russia. 
Business development Programme with the customer implies active work for several years in various 
facets of possible cooperation - starting with a special approach to solve current practical tasks and up to 
investments to generate a new potential including marketing in the country regions as well. 

OAO «Achinsk Oil Refinery» (OAO ANPZ VNK) is one of the leading enterprises of fuel-energy complex of 
Krasnoyarsk region. The main line of activity is production of various types of fuel: petrol for automobiles 
and products for petrochemical industry; aviation fuel; diesel fuel, liquified gas; bitumen for construction 
works and road works; heavy oils, sulphur pellets. 

In April 2015 VSP specialists visited Achinsk. The task of a business trip was to present to colleagues at 
the plant the latest solutions by MTL, Parker and Emerson Micro Motion. 

OAO "Angarsk petrochemical company" (part of NK "Rosneft" since 2007) is one of the largest enterprises 
of Irkutsk region in oil refining and petrochemical sectors. It plays a significant role in satisfying demands of 
Siberia and Far East in petrochemicals. In terms of the industry, OAO ANHK is responsible for 3,7% of oil 
refining in Russia, 3,8% of fuels production, 3,5% of diesel oils, 3,6% of fuel oils. 

In May 2015 VSP received accreditation for Angarsk Petrochemical Company (Letter from ANHK No 
21-3-31681 dated 29.05.2015...) 

At the beginning of June VSP won a tender in ANHK for supply of IS equipment by MTL Instruments. As for 
now we are working on a number of new jobs/projects which we expect to have a possibility to realize for 
the customer. 
Under the Programme we will have to carry on a lot of complex tasks which definitely makes our work 
interesting. We hope that our efforts notable by the customer as well, will assist our progress.



Business trip to Samara. 
Kuybyshevsky OR. Partners-integrators. 
VSP specialists have had working meetings and made presentations at Kuybishevsky OR (KNPZ), and at our partners-
integrators in Samara. 
The goal of the trip was to present new solutions by Gecma (MTL Instruments) and Emerson Micro Motion, as well as to discuss 
with the customer concrete projects and tasks related to equipment we supply. Presentations at KNPZ were aimed at specialists 
of Control and Metrology Department.  

Keeping in mind our long term cooperation with the customer, the focus was on new solutions by MTL Instruments and 
Emerson. In particular the following was presented: 
New industrial remote terminals Gecma RT (MTL); compliance of MTL technical solutions with Functional Safety requirements 
(SIL level); 
A new range of metering equipment by Emerson Micro Motion. 

Concrete questions raised by customer specialists referred to specifics of operation of Gecma terminals, in particular to special 
aspects of dealing with alarm signals and to environmental characteristics of equipment. 
Technical specification and parameters of new Micro Motion units proved to be of interest with the specialists bearing in mind 
that instruments had been just launched on the market. 

There were a number of meetings with our old partners-integrators in Samara with whom VSP has been cooperating for many 
years on all the lines of the company activities. 

With specifics and profiles of companies in mind, as well as cooperation potential, VSP specialists highlighted the following 
topics: 
A short presentation of VSP; 
MTL - product lines and news solutions; MTL compliance with Functional safety international standards; 
Gecma industrial solutions; 
Overview of new Micro Motion products. 

During discussions concrete technical questions were asked, and project solutions considered. VSP specialists offered to carry 
out a more comprehensive presentation on a new Emerson product line - density and viscosity Micro Motion meters. Customers 
outlined as well the need for a more detailed presentation and discussion on specification and operational parameters of Gecma 
terminals. 
Products by VSP partners-manufacturers are well established in the area: system integrators use the whole realm of MTL 
products, Gecma equipment is already working at KuibyshevAzot in the region; analytical systems are complete with Micro 
Motion; the installed fleet of equipment from time to time requires updating of spares (SSD - Eurotherm) - all these questions 
were raised and considered in the course of meetings. 

We are grateful to our colleagues for a possibility to present equipment and solutions by MTL and Emerson, and would hope for 
further development of partnership with our customers in Samara.



Accreditation for ANPZ VNK. 
VSP - the vendor for Rosneft. 

Proceeding with a multi-year programme of work 
with Rosneft and in line with annual accreditation 
of potential suppliers, our company submitted a 
set of documents to OAO NK Rosneft for 
validation of compliance with requirements set 
forward to participants in procurement procedures. 

We are glad to advise that VSP 
received official confirmation from 
Achinsk NPZ VNK about awarding 
a status of ‘accredited vendor’. This 
allows us to take part in trading 
carried out by OAO NK Rosneft. 

Rosneft is a major public oil company in 
the world as far as production 
volume and reserves are 
concerned. At present the 
company is finalizing a 
number of projects on 
complex refurbishment of its 
oil refining sector. Production 
modernization is carried out 
actively at seven of large 
Rosneft plants. Resulting from 
a large scale Rosneft investment 
programme there will be a 
substantial growth in crude oil 
upgrading index, oil products will comply 
with ecological class Euro-5. In 2017 as a 
result of modernization programme there 
will be over 30 projects implemented.  

Achinsk Oil Refinery is located in the city 
of Achinsk and is the only oil refining 
enterprise in Krasnoyarsk region. The 
plant produces over 100 products including petrol, 
diesel oil, jet fuel, road works and construction 
bitumen, pyrolysis raw material for petrochemical 
sector. The speciality is motor and aviation fuel 
production. Refinery products are on the market 
on the territory of Krasnoyarsk region, and are 
exported as well. 

Our company looks forward to continuation of 
active cooperation with Rosneft incorporated 
companies, with Achinsk OR among others, along 
all the spectrum of products represented by our 
company.

Accreditation for RNPK. 
Cooperation with Rosneft.  

In February 2015 VSP received an 
official letter from ZAO 
Ryazanskaya Oil Refining 
Company advising that VSP 
Limited obtained accreditation and 
had been included in the list of 
RNPK vendors. 

This decision is a milestone in cooperation with 
RNPK as far as for a lengthy period of time we 

have been working actively with the plant. 

Planned capacity of the plant constitutes 
17mln. t of oil per year. ZAO RNPK 
produces an extensive range of oil 

products: high quality automobile 
petrol, diesel fuels, aviation 

kerosene, heavy fuel oil, 
bitumen for construction 
works and road works, 
various oils etc.  
VSP marketing plans and 
cooperation programmes 
provide for regular meetings 

with industry representatives at 
different forums and exhibitions as 

well as at end-user sites direct. 

In September 2014 VSP representatives 
carried out a number of consultancy 
meetings with RNPK engineers. We told 
our colleagues about the latest 
developments covering all the lines of 
products of the manufacturers we 
represent: Parker Hannifin solutions on 
Automation, Hydraulics, Couplings/Hoses 

and Instrumentation fittings; MTL Instrument 
solutions, Surge protection in particular; 
announced a new range of density and viscosity 
meters by Emerson Micro Motion. 

We hope for continuation of active cooperation 
with Rosneft companies - with ZAO Ryazanskaya 
Oil Refining Company.



KirishiNefteorgsyntez. 
Presentation of Parker Hannifin and Emerson MicroMotion solutions. 

We are actively engaged with KINEF on all the product lines of the company: solutions by partners-
manufacturers are implemented at various installations of the VSP key customer in Russia - KINEF, which 
is an innovator in oil refining in the country. The latest and most timely engineering developments are used 
at the plant allowing one of the leading companies of North-West of Russia to enhance efficiency from year 
to year with its leader status acknowledged. 

A team of Parker and VSP specialists had an opportunity to introduce the latest technical solutions by VSP 
partners-manufacturers. Business trip agenda was rather extensive. The main implemented tasks could be 
grouped as follows: 

(1) A presentation of new product lines for Analytical products specialists:  
Emerson, Micro Motion:  
Compact liquid density meters CDM; 

Fork density meters FDM; 
Gas density meter GDM; 
Specific gravity meter SGM; 
Fork viscosity meter FVM. 

(2) An overview presentation of Parker solutions for plant specialists of 
Department 12: 
Manifolds for gauge pressure and differential pressure meters; 
Monoflange manifolds; 
Compression fittings, welded fittings and thread connectors; 
Pressure regulators, flow distribution systems and control of gas supply for 
chromatographs and gas analysis; 
Electrical heat trace tubings and enclosures for field instrumentation; 
Tube fabrication equipment and instruments for assembly and leak 
detection. 

We expect that discussions on a number of issues and questions, and 
agreements reached would allow specialists of the plant to have a better 
return on cooperation with our team. 
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